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O KOMITAHMHM MURKA

HanpaBneHue geATenbLHOCTN
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AMHAMUKA PBIHKA MOBILE GAMING

Social Casino: poCcT goxoaa Nnpu CHUXXeHUU Yncria yctaHoOBOK

¢ Aggregate iPhone and iPad for iOS Value | Change (Value) v
o # Device Total Downloads Downloads Share Total Revenue Revenue Share —
Total 551.2m v 15.5m 100% 3.7b A246.2m 100%
¥ 1 i0S 236.3m v 18.7m 439 2.4b A79.4m | 65
¢ 2 GooglePlay 314.9m A32m 57 1.3b A 166.9m  35%
Casino Category Revenue Growth Casino Category Downloads Growth
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AMHAMUWKA PBIHKA MOBILE GAMING

Bo3gencrBue Ha “cpeaHero” nonb3oBartens = “cpegHun” pesynesrar

Active,
long-time
customers

(879)

VIPs ($150)

Low-tier,

returning customers
($16)
Reactivated
customers ($41)
Recently churned (83)

All Customers

Registered New
yesterday customers
($17) ($48)

$28 ON AVERAGE S42 ON AVERAGE

b= == == = = = = = =

nepCOHaJ'II/I3aLI,I/IFI NOJ1b30BATEJIbCKOIO OlblTa — KJ1HOM
K NOBbILLEHNIO C*)VIHaHCOBbIX METPUK

https://www.optimove.com/blog/understanding-the-power-of-segmentation-for-marketing-campaigns w
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CermeHTaumsa nonb3oBaTeneun

BHeapeHue cermeHTaumm B Bn3Hec-npoLeccehl
PesyrnbraTbl NPUMEHEHNS CETMEHTaLNN
CermeHTaumsi 2.0: crnom n MUKPOCErMeHTb!

A/B TecTbl kKak MexaHn3M ynpaBneHud




1. CermeHTauusa nonb3oBaTeneun




CETMEHTALIMA ITOJIb3OBATEJIEN

dopmMupoBaHMe CerMmeHToOB — OU3HecC Noruka

IIIar 1: xTO Balll I10JIL30BATEJIh?

f :

Life time:

- HOBUYKU

- "cTapuukn"
% p

In-app activity:

- PerynsipHo B3avMOoAerCTBYoT

- NOKUHYNW NPUNOXEHWE, HO MOTyT
BEepPHYTbCS

- NOKWHYAW 1 BPSA N1 BEPHYTCA




CEIMEHTAIIMA ITOJIb3OBATEJ/IEN

dopmMupoBaHMe cerMmeHTOB — GU3HecC nornka

New NS Active NS Churn NS

LLlar 2: BbIOOp nokasaTteneun ang

cerMeHTauum
€ Bpewms C yCTaHOBKM Non
€ BpewmsA c nocrneaHero nornHa Spenders

€ Bpewmd ¢ nocregHen onnarbl

New Active Spenders Active Gamers Churn Reactivated
Spenders Spenders Spenders
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CEIMEHTAIIMA ITOJIb3OBATEJ/IEN

I'IpaBMna cermMmeHTaumm Ha OCHOBaHUUN OaHHbLIX

LLiar 3: onpegeneHne NoporoBbiX 3HAYEHUIN A1t CErMEHTOB

- BEPOATHOCTb
s i = BO3BpaTa B
nosnaanen cnegywouwme 30
AKTUBHOCTHU X
AHeun
0 | 92%
1 E 72%
2 E | 60%
3 E 50%
4 E | 43%
5 B | 34%
6 B 29%
7 . 23%
8 B 19%
9 B 14%
10 R 10%
11 1 6%
12 I 3%
13 I 3%

Nonb3oBaTensb eLe
B3aMMOAEeUCTBYET C NPUSIOXKeHUemM?




CEIMEHTAIIMA ITOJIb3OBATEJ/IEN

I'IpaBMna cermMmeHTaumm Ha OCHOBaHUUN OaHHbLIX

LLiar 3: onpegeneHne NoporoBbiX 3HAYEHUIN A1t CErMEHTOB

- BEpOSATHOCTb
Anen ¢ BO3BpaTa B
nocnepHen Life Cycle
aKTUBHOCTU cnep,yloutne 20
AHeMl

0 BB 92%

1 | 72%

2 | | 60%

i P | ig:;: Active Spenders

5 l 34%

6 E 29%

7 B 23%

8 19%

9 E 14%

1(1) E 1(6):;: Churn Spenders

12 | 3%

13 I 3%

Monb3oBaTens eLe
B3aMMOAEeNCTBYeT C NPUNoXeHNem?




CEIMEHTAIIMA ITOJIb3OBATEJ/IEN

I'IpaBMna cermMmeHTaumm Ha OCHOBaHUUN OaHHbLIX

LLlar 3: onpegeneHne NoporoBbIX 3HAYEHUIN AJ1si CErMEHTOB

i BEpPOATHOCTb
nocnepHeit Do Life Cycle DHeii ¢ % ¢ nAaTe)Xxom B
aKTUBHOCTH cne,qyiou.l‘,'ne 0 nocnepHero cnegyowme 30 Next life-cycle
i nnarexa AHen
0 B 92%)
1 B 72% L
B 7,14] IR 65% .
) 2t Active Spenders 1(4 21]- 50'; ACHE Spenders
4 E 43% P (14, ] =
5 (. 34% (2128] I | 42%
6 A 29% (28,Infl | 11%| Active Gamers
7 l 23%
8 19%
9 E 14%
10 £ 10% Churn Spenders
11 1 6%
12 | 3%
| 3%

Monb3oBaTenb eLe Nonb3oBaTenb eule NnpoaomkKaeT
B3anMoaeucTByeT C NPUNoXXeHnem? coBepLwaTb onnaTtbl?




CEIMEHTAIIMA ITOJIb3OBATEJ/IEN

I'IpaBMna cermMmeHTaumm Ha OCHOBaHUUN OaHHbLIX

CEerMeHTOB B CUCTEMY i

[lonb3oBaTtenb MOXeET e
HAXOOMTbCH B OOUH MOMEHT
BPEMEHU TOMBbKO B OLHOM |
CerMmeHTe. e

[lepecermeHTaums Bcen

6a3bl - eXXeqHEBHO. e ™ |




CETMEHTALIMA ITOJIb3OBATEJIEN

LLlar 5: peanm3auus B prod-OKpy>KeHUM

. ==Y -
L . aF . al i
C TR 1K
' ! ‘ N . ‘(:l ;

au

it
Google Cloud ++
+able

- GitLab
Realtime -
(Dataflow) :

\
@

+ Models

(Docker) :

<

+ Insights :

(Datastore) .

OLAP -
(BigQuery).

L] T - TH
QIOIS

L
SLO SAﬁs\P !j h
P I 'f_
TS WL




2. BHegpeHue cermeHTauum B Ou3Hec- npoueccoi




BHEAPEHUE CETMEHTAIIMHN B bUSHEC-ITPOLIECCDHI

MpepBapuTenbHbIX 3Tan

1. OOy4yeHne BCeEX CMEXHbIX OTOENOB U YTBEPXKAEHME
rmoccapus

2. ®opmupoBaHue KPI onsa Kaxxgoro cermeHTa
3. [logrotoBka KOMaHA K nepexoay Ha nepcoHanmaauuio




BHEAPEHUE CETMEHTAIIMHN B bUSHEC-ITPOLIECCDHI

Moaenu ans NnpUHATUA peLleHUn

Segmentation

[Active days numbers]

[ Risk of churn ]

LTV [Amount of nextj
forecast ind il

[Conversion rate]

[Bidding models}




BHEAPEHUE CETMEHTAIIMHN B bUSHEC-ITPOLIECCDHI

Ol'lpe,D,eHI/ITb KPI onAa Kaxxnoro u3 cerMeHToB
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BHEAPEHUE CETMEHTAIIMHN B bUSHEC-ITPOLIECCDHI

PasHble KPl Ana pa3HbIX CErMeHTOB

; )
. Data Science
Marketulng | - = = = = =|-mogenu npeaunkra churn v
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: NHamMnyeckas CnoXHOCTb YPOBHe
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/ \_
\
Support team \
paboTa Ha yaepxaHue \
Retention Game design
I ARpU - HoBble "Puun" Ans oTAeNbHbIX
| CerMeHToB
1
L
Analytics 7
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Uuknamu npeanoxeHuns




BHEAPEHUE CETMEHTAIIMHN B bUSHEC-ITPOLIECCDHI

PacwmnpeHue BO3MOXHOCTEN

o Y ;
Odep 258 e P All users
110J1b30BaTEI el

3amava: Game design -
noBbilieHe ARPU coszanue HOBbIX "uy"
Oddep ¢ ruHaMuyeckum l Active
1eH000pa3oBaHuEeM Spenders
Active Non
CermeHTauus ARPU c pexyiambl - Spenders
Oddep ¢ bombmIoi Active Gamers
BBITOJTHOCTBIO Ha KOHBEPT P> New Non Spenders




BHEAPEHUE CETMEHTAIIMHN B bUSHEC-ITPOLIECCDHI

NMpumep HecornacoBaHHOCTU AEeNCTBUN

[ Marketing ] Garpe
\v designers
New NS Active NS New Active Gamers Active Spenders Reactivated

Spenders Spenders
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BHEAPEHUE CETMEHTAIIMHN B bUSHEC-ITPOLIECCDHI

NMpumep HecornacoBaHHOCTU AEeNCTBUN

[Marketing] J El}:srgg(;lers J
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3. Pe3ynkraTtbl NPUMEHEHUA CErMEHTOB




PE3VYJIBTATLHI IIPUMEHEHUA CETMEHTOB

KamnaHusa Ha ARPU

Active Gamer COBEPLUWA NAaTEX Active Spender

@ -0
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KPI: % noBTOPHbIX NaaTeXXen
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UrpaeT, HO He nNaaTtTuT




PE3VYJIBTATLHI IIPUMEHEHUA CETMEHTOB

KamnaHusa Ha ARPU

Active Gamer COBEPLLWA NAaTEX Active Spender

OHCTHM3AUMOHHOC JIaB/ICHHC!
- IEPCOHATTU3UPOBAHHLIE II€HDI
- POCT HaI.[6aBKH BO BpEMEHHU
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— 1

CTE

KPI: % noBTOPHbIX NaaTeXXen @

UrpaeT, HO He nNaaTtTuT




PE3VYJIBTATLHI IIPUMEHEHUA CETMEHTOB

KamnaHusa Ha ARPU

coBepLna naaTex

Active Gamer Active Spender

- IEpCOHAJIN3UPOBAHHBIE II€HBI

- pocT Ha/0aBKU BO BpeMeHH!

MoHeTH3aInOHHOE JaBJIeHHue: ]

N
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KPI: % NOBTOPHbLIX NNaTeXxei
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nrpaer, HoO He NAaTuT

i

Control Test difference %
platform
Revenue Payers |Pay count| Revenue | Payers Revenue . Payers | Pay count
amazon $1277 58 179  $1675 67 31% | 16%| 23%
android $4 392 204 610 $5 878 241 34% | 18% 15%
b $28 893 817 2757| $37 966 922 31% | 13%| 17%
i0S $17 506 508 1497 $22536 534 29% | 5% 5%
Total: $52 068 2225 5043| $68 055 2445 31% 10% 13%




PE3VYJIBTATLHI IIPUMEHEHUA CETMEHTOB

KamnaHua Ha Bo3BparT

YLIEN N3 NPpUaoXKeHUs

Active Spender Churn Spender
7N _/\ .@
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PE3VYJIBTATLHI IIPUMEHEHUA CETMEHTOB

KamnaHua Ha Bo3BparT

yLUEN U3 NPUIOKEeHUS

Active Spendir/_\-:wrn Spender
9,

KPI: BO3BpaT u yaep>XaHue
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PE3VYJIBTATLHI IIPUMEHEHUA CETMEHTOB

KamnaHua Ha yaepxaHue

- ITopapok B urpe
- VIPOIIEeHHE CTI0KHOCTH

\

Risk of churn

o

Active Gamer / Spender

'

34.0% Retention

Churn Spender

\\A

~‘

oCTaeTcq

KPI: % npeporgpalucHue 0TBa/la

increase LTV

32.0% 16.00% 13.96%
30.0%
28.0% 12.00%
26.0% 8.00% 7.01%
24.0%
22.0% 4.00%
20.0% a7

2 3 4 5 6 7 0.00% :

[control] [test] [controi] [test]




PE3VYJIBTATLHI IIPUMEHEHUA CETMEHTOB

I'Iepexop,bl no uukKnam Kak ocHoBa MOHUTOPUHIa

Active Gamer

Active Spender
an /
( )
\ y
P

S 17%

Churn Spender

i 3.2%




PE3VYJIBTATLHI IIPUMEHEHUA CETMEHTOB

I'Iepexop,bl no uukKnam Kak ocHoBa MOHUTOPUHIa

Active Gamer

Active Spender

/_» ' Active Spender
® ©,

m < Churn Spender
LJJ 3.2% L
-t

Anomalies for Churned

Active Gamer




4. CermeHTaums 2.0: CrioM U MUKPOCErMeHTbI




CETMEHTAIUA 2.0: CJIO U MUKPOCEI'MEHTDI

Nonb3oBaTenu B paMmkax cermeHTa HeoaHOPOAHbI!




CETMEHTAIUA 2.0: CJIO U MUKPOCEI'MEHTDI

Nonb3oBaTenu B paMmkax cermeHTa HeoaHOPOAHbI!

urpaeT 4acTo n Heaonro

O  exXegHeBHO Mo 30 MUHYT
OCTOPOXHbIN

o pegko naet B All-in

O  HU3KME N CpeaHue CTaBKu
MCKYLUEHHbIW

o npepnovutaeT Omaha, a He Holdem
NPUXUMUCTbIN

O  nnatuT HoMMHanamm 10-25$

TOJIbKO B aKUMAX




CETMEHTAIUA 2.0: CJIO U MUKPOCEI'MEHTDI

urpaeT 4acTo n Heaonro

O  exXegHeBHO Mo 30 MUHYT
OCTOPOXHbIN

o pegko naet B All-in

O  HU3KME N CpeaHue CTaBKu
MCKYLUEHHbIW

o npepnovutaeT Omaha, a He Holdem
NPUXUMUCTbIN

O  nnatuT HoMMHanamm 10-25$

TOJIbKO B aKUMAX

Nonb3oBaTenu B paMmkax cermeHTa HeoaHOPOAHbI!

urpaeT NoJonry, Ho nspeaka
o [ABa pasa B Heaersnto, HO Nno 3 yaca
OeclabalwHbI — BCE Uy H14ero!
o  All-in or fold
O  BbICOKWE cTaBku 1 VIP room
He 3aMopaYuBaeTcH
O  TonbKo Holdem
AeHer Kypbl He KNnT
O  nnaTtuT Makcumanky 1005
B Buy Menu




CETMEHTAIUA 2.0: CJIO U MUKPOCEI'MEHTDI

Nonb3oBaTenu B paMmkax cermeHTa HeoaHOPOAHbI!

® UrpaeT 4acTo M Hegonro e urpaet noaosnry, HO uspeaka
O  eXeaHEeBHO Nno 30 MUHYT O [Ba pasa B Hefento, HO no 3 yaca
® OCTOPOXHbIN e OecwabalwHbIn — BCE Unu Huyero!
o pegko naet B All-in o  All-in or fold
O  HU3KME N CpeJHue CTaBKu O  BbICOKME CTaBku 1 VIP room
® UNCKYLUEHHbIN e He 3aMmopayuBaeTcH
o npepnovutaeT Omaha, a He Holdem O  TOnbKO Holdem
® TMPUKUMUCTbIN ® feHer Kypbl He KIoT
O nNnaTtuT HoOMUHanamu 10-255 o nnaTtuT Makcumarky 1005
TONbKO B aKkLUax B Buy Menu
e monthly revenue 400$ e monthly revenue 400$

Jloxoa OMMHAKOBBIN, MOAXO0AbI K UTPOKAM pa3HbIe!

e



CETMEHTAIUA 2.0: CJIO U MUKPOCEI'MEHTDI

CermeHTbl genum Ha 6onee Menkue rpynnbil

CermeHTsl Cnoun MunkpocerMmeHTbl




CETMEHTAIUA 2.0: CJIO U MUKPOCEI'MEHTDI

CermeHTbl genum Ha 6onee Menkue rpynnbil

Active Spender
Current Ranking
e Current Level

Game Behavior )
- e Current Coins Balance

e Average Daily Number of Spins
e Average Spin Bet Amount

Expense Preference

Payment Activity

e Number of Payment days
/ e Payment Amount

e Buy Menu
e Paid Bonuses
e Sale / \ Slot Preference
e Buy Menu Sale e Percent of of Regular
e Regular Sale e Percent of VIP
e Events
e  Subscriptions
L e Game Activity
Payments Distrioution e Days Since Last Activity

Percent of Payments $0-$5
Percent of Payments $5-$10
Percent of Payments $10-$25
Percent of Payments $25-$50
Percent of Payment Over $50

e Number of Active Days
e Last Month




CETMEHTAIUA: CJIO 1 MUKPOCEI'MEHTDI

MukpocermeHTauus

CermeHrT - Active Spenders

Cnowu - Game Behavior
® Average Daily Number of Spins
® Average Spin Bet Amount

N

avg_bet_per_spin

3e+07 -

e+07 -

1e+07 -

0e+00-

Game Behavior
LifeCycle: Active Spender
i e S e ] .

0 500

'
1000

1500

'
2000

avg_daily_number_of_spins

cluster
1

@ s W N

'
2500

Microsegment Micros.egrrlent ae ik avg. daily .number v bat per spin
number description of spins
1|low spin low bet 6 311 164 1331835
2|low cpin mid bet 1787 233 U ________ 5053 165
3|mid spin high bet 1846 288 L. 63551306
4|high spin high bet 878 1430 IR 80840 311 |
5|high spin low bet 1537 1531 ” 2501056
8 |midi<pin low bet 2608 634 | 1901 121

e



CETMEHTAIUA: CJIO 1 MUKPOCEI'MEHTDI

MukpocermeHTauus

Active Spenders
e 7crnoes
e 42 MuKpOCETMeHTa  “_/

&\ o X 000 e 'YY LK |
2) . h 4 r { W
\ Top Tier Player 1 : U
) . ;

@ ® 0] [ [ ) @
Mid Spender - . ' !

High Level I @ @ el ® o o

Wheel ‘
00008

Micro Segment)




5. A/B TeCcTbl Kak MexaHU3M ynpaBrieHus




Cucrtema A/B TecTupoBaHUA

WEB-npunoxeHue Ana co3gaHusa rpynn nonb3oBarteneu Ans JKCnepumMmeHTa

Excel | Show 10 v entries

Search:
player_id Project Platform log_bin r_bin country_gr

ra25d02bt419e2582fd35¢d 7936 4 3 0
2565d019¢1a9e25822688cd79ac 4 j 1,7] 0 0,7 0P

d0230213d2582549a02046¢ 4 3 0 {7,Inf] other
4845d01¢746a02582bhsbe004fe 4 3 0 ToP
1455002d47b9e258259¢5¢d 79ba 4 3 (7,Inf] 0 other
1075d02682a0125823c90d80e1e 4 3 {7,Inf] 0 ToP
74450019311a12582¢68cd80e52 4 3 {10,50] {7,Inf] [} {7.Inf] 10P
8335d027cc2912582¢93341842f 4 3 {10,50] 01] 0 [0,7] TOP
9145d01ba3eyf258249abs18482 4 3

Distribution for log_bin

2065d01cSacde2582b80ccd 75af 4 3

to 10 of 1,000 entries

Input Panel €

Choose column Divide into n_groups

n sin fa bin o bir 1
m_bin fq_bin log_bin

Distribution for m_bin

102




Cucrtema A/B TecTupoBaHUA

WEB-npunoxeHue Ana aHanu3a pe3ynbTaToB 3KCNEepUMeHTOB

Main Bootstrap P-values

Bootstrap revenue

Density

0
0.7 8 09 1 B 1.2 13 5 6 1.8
revenue
® 164




Cucrtema A/B TecTupoBaHUA

WEB-npunoxeHue Ana aHanu3a pe3ynbTaToB 3KCNEepUMeHTOB

AHanus ctaTUCTUYECKON 3HAYMMOCTUN pe3ynbTaToB

Main Bootstrap m

P-values

A =164, B = 168 revenue

P_value

-

Bl Welch Bootstrap Welch

Statistical significance
Jun 3.Jun 5.Jun 7.Jun 9.Jun 11. Jun 3.Ju 5.J
Action Date
— Welch trimmed ~ — BI Wilcox




CINACUBO!

Kouy6ewn Cepren:
www.linkedin.com/in/kochubei-serhii
sergej.kochubej@murka.com




